OCTOBER 2021 | VOL. 10

Brock N' Roll
spooky edition
The Best Selling Newsletter in Richmond since March 2021

HALLOWEEN IS HERE!!
BY: JENNY BROCK

Who
here
is
ready
for
Halloween? Does anyone have a
clear idea on what Halloween is
supposed to look like this year?
For example, can we accept
candy from strangers? Are we
dressing up? Decorating? Am I
really buying costumes that
involve AA batteries? I moved to
a new house just over a year ago
and for the first year ever, my
kids asked me to decorate the
outside
of
my
house
for
Halloween. OF COURSE THEY
DID

!! So, I called my very

closest friend who is a Halloween
enthusiast and put out my S.O.S She
immediately came to the rescue
with no less than 8 bins of
Halloween decorations, the pep-talk
that I so desperately needed, and a
High Noon (duh). We immediately
got started unpacking. As we
started to unpack, setting out
tombstones
and
families
of
skeletons, terrifying zombies that
scared the leftovers out of you when
you walked anywhere near them, it
occurred to me I am becoming
THAT new neighbor. The one

everyone questions if I am mentally
stable and debating if they should
ignore my house with a toddler in
tow on Halloween night in fear
their precious cargo will never be
able to UNSEE the baby skeletons
in the yard. SOOOO...we pivoted.
Spiders & fog machines seemed
much more approachable.
Away
we went and, in a day, ended up
with what you see above. So, now
we have traded terrifying the
neighbors to terrifying my child
whose room is right inside those
spiders. I'll take it!
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HIPSTER
MARKETING
BY JASON ETHEREDGE

We

have

a

passion

for

helping

small

businesses grow to their full potential. We do
this in several ways. One way is through our
customized

lead

generation.

Second

SKELETONS IN

is

through SEO (Search Engine Optimization) to

THE CLOSET?

increase the quality and quantity of your
website's

organic

traffic.

Your

business

is

important; shouldn't it be found on the web?

BY TIM PHILLIPS, GEORGE

Third is website and mobile app design. Your
web

presence

should

define

what

your

business is all about. Potential clients can spot
a cheesy template a mile away. Your business

MASON MORTGAGE

From time-to-time active buyers may notice
that certain listings appear which advertise a

is unique, and your website should be too.

property for sale ‘as-is’. Now you may think the

We are a small but mighty marketing firm that

there are some important implications to note

meaning of this may be common sense but

loves working with small to medium sized
businesses.

Our

transparency

and

our

customer service set us apart! We are honest,
fairly

priced

and

we

don't

outsource

our

customer service. When you call us, you speak

for an ‘as-is’ property in regard to financing.
When a property is listed ‘as-is’ then it simply
means that the owner/seller of the property is
not willing to remedy any sort of defaults the

with us.

property may or may not have. Many buyers will

If you need help with anything online, we'd

inspection on a property such as this so that

wisely

love to chat. Give us a call or schedule a free

still

move

forward

with

a

home

they’re aware of any issues that they may be

strategy session today!

walking into but know full well that they will

P: 804-531-6001 - Call or Text Me

fixed or for the price of the home to be

E: jason@hipstersites.com

If an appraiser reviews a property that has

W: hipstersites.com
Schedule a Call

not be able to negotiate for problems to be
lowered.

problems that would make the home unsafe or
unlivable in its current state then the appraised
value can be made ‘subject-to’ those items
being

fixed.

And

here

lies

the

important

distinction as now the buyer is on the hook to
fix the specified problems before being able to
close on their financing.
While it’s certainly still viable to purchase and
finance an ‘as-is’ property, just make sure to
have a thorough inspection lest something like
a leaky roof comes back to HAUNT you!!
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A Huge Thank YOU to all who came
out for our First Annual Fall
Appreciation Event!!
The night was perfect and we are GRATEFUL to all who came out to say hi!
This was our first of many and we were overwhelmed with the love
and support from you all.

Thank You to Our AMAZING SPONSORS Below!

Tammy Wilkerson
Staging

Travis Rinehart
Contractor/Painter

Tim Phillips
Mortgage Lender

Heath Gates
Closing Attorney
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Scott Wharton
Inspector
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Maggie S- 10.5
Matt K - 10.7
Kerrianne S - 10.8
Kate B - 10.9
Tara M - 10.14
Ginny O - 10.15
Alie L - 10.26
Danielle M - 10.27
Julia B - 10.30

Ryan B - 10.6
Crystal L - 10.10
Allison G - 10.15
Bobby P - 10.27
Scott R - 10.29
Whitney W - 10.30
Marty C - 10.31

HAPPY BIRTHDAY TO YOU,
OCTOBER BABIES!!

NOVEMBER HOME CARE TO-DO
BY SCOTT WHARTON, HOUSE MASTERS

November begins the holiday season. Soon the smell of pumpkin pie and turkey will fill homes
across the country. With all the hosting and cooking, now is the time to check your carbon
monoxide and smoke detectors.
To test the smoke detectors, simply press the “test” button on the detector. It should produce a high
pitched (and a little annoying) sound. It doesn’t take much time, but it will make a crucial
difference when you need them the most.
Also, please be careful. Smoke rises, and therefore, often smoke detectors are in hard-to-reach
places, high up in your home, which require step stools or ladders to reach. You should always have
someone helping steady your balance and only perform the tasks you feel comfortable with.
Beyond the smoke detectors, here’s a complete November checklist:
- Replace batteries in smoke and carbon monoxide detectors
- Test sump pump
- Buy winter gear
- Inspect and possibly change out HVAC filters
- Clean kitchen sink disposal
- Clean range hood filters
- Inspect your fire extinguisher(s)
- Check water softener; add salt if needed
WWW.JENNYBROCKREALTY.COM
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It's About You!
To All My Buyers in the House:

To All My Sellers in the House:

In many parts of Richmond, we are re-emerging into a

I know this is going to sound O' so spooky but I have this

season where we can...GASP, actually have your home

crazy idea for all my future sellers!

inspected and ask for repairs before you drop

last week? I went to a LISTING appointment for a client

hundreds of thousands of dollars on it. What a reason

that is hoping to buy/sell sometime before the start of

to CELEBRATE! It's actually quite baffling that we

the 2022 school year! Say WHAAAAAATTTT?!?! You heard

have been so long in a period of time where

me right, people. And, let me tell you - it was so

inspections were not the norm and if you wanted to

wonderful for all of us. I was not stressed on giving

know what was wrong with your home before you

them the best list I could to maximize their return

made it yours, it wasn't going to be your home! Yet,

because THEY HAVE TIME. They were not stressed about

as the market slows and houses sit through that first

the

weekend (in some cases), my buyers are actually

accomplished over the next few months because THEY

getting inspections, and nothing could make me

HAVE TIME. The moral of the story is this. If selling is a

happier. So, then we decide do we want a credit or for

possibility

the sellers to make the repairs before closing - or

spring/summer - call us NOW. Let's start talking NOW

possibly a mix of both. What I LIKE about a credit is

on the do's and don'ts to maximize your profits. Your

that we can control who does the work after the fact

houe does not NEED to be perfect. I find the changes

and hire contractors we trust. What I don't like is that

that we can make that will return you more than what

sometimes the cost of our contractors may be more

you spent to get them done. I also find the updates that

than what we have negotiated for a credit. In these

will be CHEAPER to make now than what a buyer will

cases where there could be a large range of the cost

deduct on value of your home if they have to do them

to repair an issue, we may just ask for the repair to

later. I know what the "make and breaks" are - the

be done and then we follow-up with a REINSPECTION.

things that will keep a buyer from making an offer and

Yes, this is a thing. So for those worried about cheap

those that they will overlook. If selling is on your mind

work being done or shortcuts being taken, we will be

in the next 6-12 months, call us TODAY - I promise you

protected by our re-inspection and if our inspector is

the whole process will be a LOT less scary!!!!

projects

for

we

discussed

you,

or

a

and

hope

Guess what I did

getting

for

not happy, we do not close.

Have a birthday in
October? Shoot
me an email &
reference this
newsletter for a
latte on me!

Know of a small
business I should
spotlight? Email
me and let's set
up a phone call to
discuss!

Have a topic you
want me to cover?
Send me an email
and I'll tackle it in a
future month!

jb

Until next month, friends

bill
travers
bill@jennybrockrealty.com
+1 804 536 8032

jenny
brock
"IT'S ABOUT YOU"

jen
travers
jen@jennybrockrealty.com
+1 804 833 1951

jenny@jennybrockrealty.com • +1 804 614 8421 • Richmond, VA
www.jennybrockrealty.com
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