
My people, my people, my people. I have never been
so grateful to not have a leap year!! I mean, who
wants any more days in this year than we already
have...AMIRIGHT?! 2023 anyone?? Well, sheesh. I'm
not one to wish away time but just when you think it
can't get any worse, it does. Although I love to keep
these things light-hearted, there is just SO much
heartache in the world, I want to just say a few
things:

Our Ukranian friends fighting for their rights, their
families, their democracy - we stand with you.

Families of, parents of, medical providers of, and any
child in Texas who is fighting for their lives, decency
& rights as a human being  - we stand with you.

Families and owners of golden retrievers who don't
know the difference between a treat and a hundred
dollar bill in the middle of the night - we stand with
you.

Buyers trying to buy a home right now in this
competetive state. I read recently of one agent not
even taking on a client if they can't waive a full
appraisal shortfall (that is NOT us and we will happily
take on ALL such clients) - we stand with you.
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Not Feeling Very Lucky
BY JENNY BROCK 

Perspective is everything and watching the news every morning surely gives me more perspective on the hard parts of my own
days right now. That being said, I've said it before and I'll say it again, hug your people. Be kind to each other. Stand up for
one-another. Agree to disagree..well except, I think we can all agree that Finny should be grounded for the rest of his life after
making decisions like that.  Hugs to you, my friends,

jb.
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As the calendar turns we love seeing those 60 degree
days…and get so excited knowing it  al l  i t  means for
our staging projects at  Designed 2 Sell ! !  More
listings! !  (Yay!)  More consultations (Double Yay!)  and
the attention to outside spaces and l ight and airy
decor!  

Some things we add to our l ists  for loading to stage
in spring include a lot  more of  the natural  looking
greenery items,  l ight colored pil lows and throws and
table runners,  and more natural  fabrics on pil lows,
sofas,  chairs and bedding…as well  as rugs!  

I f  you are looking to sel l  your home, don’t  over look
adding in these natural  f iber items l ike l inen looks
or cotton,  and even jute or natural  sisal .  Al l  add a
fresh touch to any decor!  And of  course,  don’t
neglect  those outside spaces!  Open up the curtains
(or remove them entirely)  and add seating and plants
or a dining spot to any outside spaces!  It  l i teral ly
increases the usable space to buyers : ) .

As always,  i f  you would l ike advice on staging your
home to sel l  give Jenny a cal l  and we wil l  be happy to
come out for a staging consultation to help you get
started on Spring!

DEC·O·RATE
BY TAMMY WILKERSON,  DESIGNED 2 SELL

12021 Springrock Court

UnderUnder
Contract!!Contract!!

9372 Drawbridge Road

We are SO excited for our clients who
are one step closer to their next housing
adventures! THANK YOU for trusting
our team to assist in the preparations,

marketing, emotional & phyiscal
expectations, & negotiations to get these

beauties UNDER CONTRACT!
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INSPECTOR'S POT O' GOLD
by: Scott Wharton, HouseMasters

Spring is  here.  Time to go outside and see
how well  your home fared over the winter.

Check to make sure your gutters and
downspouts are clean and ready for the wet

weather that  comes with spring.  While
you’re out there,  walk around the exterior
and note any repairs you’ll  need to tackle.

 
This is  also a good time to check your A/C.

Once summer comes,  A/C service
companies get  busy,  so if  you find a

problem you may have to wait  a  while
before they come. They might even charge

a premium for coming out — even for
regular servicing.

 



Mortgage interest rates have been rising as predicted, resulting in higher payments for buyers seeking to
finance a home purchase. One option to consider when shopping for a mortgage is whether to pay ‘points’
or not. Mortgage points, also known as ‘discount points’ are fees paid to a lender in exchange for a reduced
interest rate. By paying points you’re essentially paying some interest up front for a reduced amount of
interest to be paid over the life of the loan. Buying a full point costs 1% of your total loan amount. When
evaluating whether to buy points you’ll want to consider the resulting savings over the life of the loan.
Here’s a basic example:
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1 - Ashley O.
1 - Becky H.
1 - David D.
2 - Deb O.
2 - Tracy M.
3 - Elaine R.
4 - Jessica K.
4 - Cindy B.
5 - Tammy W.
7 - Amy P.
7 - Danielle D.
10 - Jennifer E.

Happy
Birthday!

What's The Point
BY TIM PHILLIPS ,  GEORGE MASON MORTGAGE

While savings ten or twenty thousand dollars seems like an easy decision, keep in mind that this is over the course of a
full 30 years. The majority of homeowner’s will not stay in one home for the full duration of the mortgage and this
results in lesser savings from the points purchase. When evaluating whether or not the purchase of points would be
beneficial make sure to take careful note of how much you would be saving with your reduced monthly payment so that
you can make the best decision for yourself based on your anticipated time frame for which you expect to occupy your
new home.

20 - Justin V.
21 - Chipper S.
21 - Kate L.
23 - Alison B.
24 - Jess B.
25 - Kendall M.
26 - Jennifer K.
27- Carla R.
28 - Steve M.
28 - Emma P.
29 - Dexter J.
31 - Mindy R. 

10 - Jason E.
12 - Blair B.
13 - Grayson B.
13 - Carter H.
14 - Rick G.
15 - Chris S.
15 Kendall H.
16 - Jenny B.
16 - Emily R.
16 - Alie T. 
18 - Mike S.
20- Jenn R.
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First we’d like to thank our friend JB for allowing us to be in her newsletter. We have had the pleasure providing
her with a few things and its always a pleasure working with her! Here is a little bit about our signs company:
Power Play Imaging is a locally owned and operated full service sign and graphic company. While we do serve
national accounts, we proudly serve the Greater Richmond area. Our work includes but is not limited to graphic
design, branding solutions, vehicle graphics as well as full branding sign packages for brick and mortar
locations. Our staff evaluates local code as well as each unique location to assure we present the ideal solution
for your specific brand. We pride ourselves in helping other local businesses brand and grow their businesses
through a wide variety of signage and graphics. 
 
While our staff is from all over the country, the majority of us met on the ice playing hockey here in Richmond.
We all had other jobs and opportunities ahead of us, but soon started wondering why work for someone else,
when we can do something together. We each possess our own set of skills that we knew if we put them
together would make one great team. One of our founders was already familiar with the signage and
construction industry, so the choice was rather easy. After a few months of planning, and obtaining our class A
contractors license, we were off and running. With the addition of a few key players, we have quadrupled our
revenue in our second full year, and broadened our capabilities. You'd be hard pressed to travel just a few miles
and not run into a project we've worked on. And while we take pride in seeing our work everywhere, we really
enjoy what we do and the people we are fortunate enough to do it with.

We'd LOVE to work with you as well! Email me at mleeman@powerplayimaging.com with questions about a
project you'd like us to help with!

Power Play Imaging
BY THE ONE & ONLY MATTHEW LEEMAN

From This to That
KITCHENS ARE WHERE THE RAINBOWS LAND

March's blog post is going to leave you
anything but discouraged! Take a look at
this kitchen update by our dear friends
Beverley & Jeff! From drab to fab this
kitchen kept the same footprint saving
them thousands of dollars but turned all
those frowns upside down with white
cabinets, new flooring, updated counters,
updated lighting and a new island!! Can't
wait to show you more but this will leave
you inspired & maybe even feeling LUCKY!
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HANG IN THERE. Inventory is starting to pick up a little bit,
I can see it. March through June are seasonably the busiest
months. Also, I do think that everything going on with the
interest rate expectations, the state of the world and the
anticipated impact on our country (financially), the
volatility in the stock market, the already feelings of
trepedation and frustrations from last year's market, and
the increase in the cost of simple pleasures such as peanut
butter and bowling are going to cause the demand to trend
downward. In the last two weeks we listed two homes. Of
all the offers on both of these homes (8 total) only one of
them waived the whole appraisal shortfall & 4 of them did
not waive the home inspection. On some homes and in
some locations it may be more necessary to be able to do
so, but there are many homes on the market right now
where people are not waiving these items and they are still
getting under contract. Keep expectations reasonable, it
most likely will still take a few swings but this market is
NOT impossible - even if you're not sitting on a cash cow to
waive everything under the sun -- there's still plenty of
hope and we're here for it all.
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To All My Buyers in the House:  To All My Sellers in the House:

It's About You!It's About You!

Until next month, friends 

jen@jennybrockrealty.com

+1 804 833 1951

jen
travers

 

 

jb.

There's no place like home....and well, there's no time like
the present. Cliche? Yes. True? Yes. In light of all the
circumstances that are headed our way, I think the spring
is going to bring some additional inventory to the market
(i.e. more competition) and some possible increase in
skeptism from your buyers (i.e. a slight decrease in
demand). Going back to January's economy lesson, an
increase in inventory and a decrease in demand would
lead to less leverage. Don't get me wrong, I think that the
spring will continue to have less than 4 months of
inventory available for our buyers so it will continue to be
a "sellers market" but truly, if selling is on your agenda
and you are in a position to make a move now, I believe
now is the time to list rather than waiting for the coming
months. Let me be clear though - I say this only if you find
yourself in a position where you CAN move now rather
than waiting for late spring/summer. There's a fine
balance of maximizing profits and keeping your sanity. I
don't believe you can put a price tag on your sanity so let's
make that priority #1 ;). 


