
I almost never get in costume for Halloween. Not
because I have anything against it at all, but maybe
just because the idea of dressing as someone NOT
myself seems utterly exhausting. I know...lame, right?
I identify as one who goes all out at a costume party
and lives it up in this ficticious identity not my own,
but when the day comes I find all I want to do is get
into my own jeans and my own shirt with my own
shoes and just admire everyone else's efforts. As I
reflected on this, WHILE squeezing myself into some
too tight khaki pants in order to transform myself
into your very own Jurassic Park Speciliast and
Dinosaur Supervisor, I wondered if it was because I
spent the first 39 years of my life disguising myself as
someone I knew I wasn't. Maybe I'm just tired of
living behind the white powdered face with a smile
that is painted on and be-dazzled eyes. Now, any
opportunity to show up as myself feels freeing. It's
almost like I am my own Halloween costume. (And,
yes...if anyone wants to be a Jenny Brock Realty agent
for Halloween 2023, I will supply the costume
supplies to look the part.) Don't get me wrong, I
would not trade my first 39 years for any other 39
years as what resulted from that time were the 3 most
significant parts of my life and some very wonderful
years, but what I do wonder is whether or not more
kids would feel comfortable in their own 
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skin if they were surrounded by more adults that showed them it was okay to be exactly who they are - without disguise. I
didn't intend for November's post to be any sort of "coming out" post, however, as I reflect more and more on my responsibility
as a gay woman, I would be remiss to intentionally stay quiet on a matter in which kids and adults alike are scared to live
outside of a disguise because there are not enough people in their world acknowledging and showing them that they are
accepted exactly how they were created.  In this case silence can actually be harmful & I've decided to not stay silent on a
matter that could change or even save the life of another. If you or anyone you know needs an ear to step out of your disguise,
call me.



Yesterday I started thinking of the Thanksgiving message Designed 2
Sell would send out this month. We’ve had a light staging week ...a lot of
housekeeping things, wrapping up a few projects and beginning to prep
for the holidays. I thought about making a list of things I am thankful
for going into this season, and as I started searching quotes on
gratitude I was struck by one thing... the words didn't feel like they
were enough? Yes, I am thankful and yes I feel gratitude. But was that
sentiment enough to really say what I felt? Those words fell flat to the
level of immense gratitude I have today for my team and Designed 2
Sell's growing business. But, I will give it a shot. 

I am so thankful for my team. The “Small Army” as a client coined them
-- marching around, decor in hand, like an invading troop in a small
town. They operate as a singular unit, yet every member has a role and
designated tasks. They are each accountable to hold up their end of the
bargain, making for successful stagings- sometimes three houses in one
day. 

I am so thankful for our client base who have become family and the
warehouse subcontractors who have helped bring the warehouse to life.
After 16 years of renting storage units, I am VERY thankful for this beast
of a warehouse. 

I am thankful for my family for supporting me through navigating
business decisions as I took a leap into owning rental property and my
own warehouse.  I am thankful for my good health....especially
reflecting how we worked during a pandemic. I am thankful my team
and family and friends are healthy. 

I am thankful I wake up every morning in the most free nation on
Earth...I am thankful for my best friends...some of them help me every
single day at work and others who I talk to you on the phone once or
twice year...but we still connect in the exact way we always did. I’m
thankful for so many things but the words of gratitude and thankful just
don’t seem enough. The right word is love. I am so blessed to do what I
love to do for a living and to do it with people I love. I want them to
know that they, and you, mean the world to me. So yes, I am very
thankful. Thank you to the Jenny Brock Team-always !

Happy Thanksgiving! 

DEC·O·RATE
BY TAMMY WILKERSON,  DESIGNED 2 SELL

1907 Vandover Rd - Three Chopt Estates

2520 Brookstone Ln. - Kingcrest
Listing Agent: Tiffany Stevens
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PENDINGS!



Down Payment < 10% - Maximum Seller Contributions are 3%
Down Payment = 10 – 25% - Maximum Seller Contributions are 6%
Down Payment > 25% - Maximum Seller Contributions are 9%

One of the large expenses that buyers accrue when buying a home are the closing costs. Closing costs
consist of a variety of fees including real estate taxes, homeowner’s insurance, attorney &amp;
recording fees and loan originations fees. While the actual amount will vary depending on the price
of the home you are purchasing, costs will frequently hover around 3-5% of the sales price of the
home. While closing costs cannot be financed through your mortgage loan, they can be negotiated
into a contract with the seller of the home you are purchasing. Buyers that are able to negotiate these
concessions will be able to see their total amount needed to pay at closing be significantly reduced. It
is important to note that there are maximum limits allowed by lenders for the amount of these
concessions. Listed below are the limits for some of the most frequent loan types:

Conventional Loans

FHA Loans
For all FHA loans the Maximum Seller contributions are 6%. It’s important to work with your real
estate agent to decide whether you have a good opportunity to ask the seller for these concessions. In
scenarios where there are multiple bids on a property it may make your offer potentially less
desirable than other offers should the seller be less inclined to offer concessions on the purchase of
their home. While navigating seller concessions may take some finesse it can be worth the trouble for
buyers looking to keep their out of pocket expenses to a minimum.

 

2 - Billy D
2 - Nathan F
3 - LP 
3 - Michael C
4 - Alessandra D
5 - Carrie C
6 - Deborah C
6 - Brian M
6 - Chris S
7 - Page P
8 - Aaron L
8 - Mike K
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Happy
Birthday!

MORTGAGE BASICS - SELLER
CONCESSIONS
BY TIM PHILLIPS ,  GEORGE MASON MORTGAGE

23 - Nadine B
24 - Susan T
25 - Tyler P
25 - Joshua J
28 - Elizabeth P
29 - Taylor O
30 - Kasia P

9 - Joan B
10 - Tasha H
10 - Mike K
11 - Shannon S
11 - Kyle B
14 - Jacky M
17 - Brooke L
18 - Ron C
18 - John S
19 - Cooper B
19 - Paul C
20 - Jeremy S
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This month I wanted to highlight one of my very dearest friends on the planet, Desiree. Desiree and I met at my first
internship with Deloitte & Touche, LLP back in the summer of 2003 and quickly became fast friends. Although our
professional paths didn't stay together, our friendship always has and now I am SO grateful that she has continued to use
her skills and knowledge of the tax laws and climbed her way to  become a partner at one of the leading CPA firms in the
Richmond area! Desiree not only handles my personal and business taxes but also works with MANY of the clients and
friends that I have as well. She is professional, communicative, extremely knowledgable, hilarious, and just plain
WONDERFUL to work with! Here is a little more about her written by those that work closely with her at "MUAC, LLP" 

Desiree specializes in individual and trust taxation. She has nearly 15 years of experience working with high net worth and
self-employed individuals and is very proficient in handling the tax implications of alternative investments. One of
Desiree's unique specialties is partnering with outside investment & financial advisors to bring a thorough, tax-efficient
and comprehensive retirement or life planning solution to clients. She has also become a valuable resource for clients
going through a divorce and is also well known for her extensive knowledge and experience in tax analysis as an expert
witness in divorce proceedings. She values a proactive and personalized approach to client service and believes “This level
of personalized service is rewarded by my clients' continued confidence in our firm’s abilities. It is satisfying to know my
clients and their investment and financial advisors respect and value the solutions and advice we provide.”

Desiree graduated summa cum laude with a degree in accounting from Virginia Commonwealth University. She
volunteers her time with the VSCPA’s Tax Advisory Committee. Outside of work, she loves every minute she spends with
her twin daughters and twin step-son and step-daughter and really enjoys traveling with the family.  Looking for
someone to assit with your simple or complicated tax returns or want to partner with her and my most favorite financial
planner, Tommy Doyle, reach out to Desiree at dlee@muacllp.com.
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DESIREE BRYAN LEE, CPA
MEADOWS URQUART ACREE & COOK,  LLP

Welcome Our Newest Agent!!!
Meet our newest agent to join the team,
Hudson! Hudson already sold his first
home and we couldn't be more proud of
him! Hudson built and then SOLD a
Haunted House at his school the other day
and I was so thrilled when his mom asked
if I would surprise him at the Open House
when he sold his listing. In all true fashion I
created some business cards for him to
hand out and even had a little Polo made
for him so he could really play the part.
This kid and his family are like family to me
and I am SO honored to have been part of
his big day!!
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While higher mortgage rates are creating affordability
challenges for homebuyers this year, there is some good
news for those people still looking to buy a home. As the
market has cooled this year, some of the intensity buyers
faced during the peak frenzy of the pandemic has cooled
too. Here are just a few trends that may benefit you when
you go to buy a home today. 1. During the pandemic,
housing supply hit a record low at the same time buyer
demand skyrocketed. This combination made it difficult to
find a home because there just weren’t enough to meet
buyer demand. According to Calculated Risk, the supply of
homes for sale increased by 39.5% for the week ending
October 28 compared to the same week last year. Even
though it’s still a sellers’ market and supply is still lower
than more normal levels, you have more to choose from in
your home search. That makes finding your dream home a
bit less difficult. 2. You have fewer bidding wars and
therefore more negotiating power. The latest data from the
National Association of Realtors (NAR) shows the
percentage of buyers waiving the inspection and apprasal
contingencies is going down.
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To All My Buyers in the House:  To All My Sellers in the House:

It's About You!It's About You!

Until next month, friends 

jen@jennybrockrealty.com
+1 804 833 1951
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The HOLIDAYS are coming!!! Typically, in the residential
real estate market, homeowners are less likely to list their
houses toward the end of the year. That’s because people
get busy around the holidays and deprioritize selling their
house until the start of the new year when their schedules
and social calendars calm down. Even though housing
supply has increased this year as buyer demand has
moderated, it’s still low overall. That means there aren’t
enough homes on the market today, especially as the
millennial generation reaches their peak homebuying
years. As Mark Fleming, Chief Economist at First
American, says: “While not the frenzy of 2021, the largest
living generation, the Millennials, will continue to age into
their prime home-buying years, creating a demographic
tailwind for the housing market.” Serious buyers will still
be looking this winter and your house may be exactly
what they’re searching for. If you call us to list your house
now, you’ll be able to get in front of the eager buyers who
are hoping to make a move before the year ends and stand
out against even fewer competition.
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SOURCE: "Keeping Current Matters"

https://www.mykcm.com/2022/10/04/the-cost-of-waiting-for-mortgage-rates-to-go-down/
https://www.mykcm.com/2022/10/19/should-you-still-buy-a-home-with-the-latest-news-about-inflation/
https://www.calculatedriskblog.com/2022/10/housing-october-31st-weekly-update.html
https://cdn.nar.realtor/sites/default/files/documents/2022-09-realtors-confidence-index-10-20-2022.pdf
https://www.mykcm.com/2022/10/18/the-latest-on-supply-and-demand-in-housing/
https://www.mykcm.com/2022/10/27/millennials-are-still-a-driving-force-of-todays-buyer-demand/
https://www.thestreet.com/investing/housing-market-slump-forecast-continues-into-late-2023

