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BIKE FOR THE BLUE
GOLF TOURNAMENT

What an absolute blast! That (good-looking)
crew below had a wonderful day on Monday,
September 27th sponsoring and participating
in the 13th Annual Bike for the Blue golf
tournament located at the beautiful
Stonehenge country club. We held a
fundraiser of our own to raise money for
Sergeant Wes Partin who is battling his own
health issues so that we could help relieve
some of the pressures from medical bills for
his family. We met SO many fun folks on the
course as Jen and I parked ourselves right
on the tee-box of hole 7 and served
beverages, played Jenga, hyped up our
closest to the pin contest, and invited
everyone to our 1st Annual Fall Appreciation
Event (cough, cough), happening NEXT
Friday, 10/8 at Brambly Park ;). We listened
closely to hear the hootin' and hollering of
Bill and his foursome who took full
advantage of the perfect weather and
conditions and were proud to raise money
for Wes and the entire Richmond Police
Department! If you would like to make any
contributions to Sergeant Partin's family or
the Richmond PD, please email Bill at
Bill@jennybrockrealty.com and he would be
honored to pass along any contributions!

By Jenny Brock



With Fall officially making its debut, it’s time to re-
examine our current interest rate market and peek
into what the future holds. Rates have held steadier
this year than many economists had predicted with
current rates still hovering close to a national
average of right around 3%. While that’s higher
than the record lows we experienced last winter it’s
still less than projections have stated for the end of
2021. Per Freddie Mac’s most recent quarterly
forecast the expectation is for rates to reach 3.4%
by the end of the year with an expected average of
3.8% by the end of 2022. Other projections vary in
terms of the specifics here, but the general
consensus remains for rates to be close to a full
percent higher than our current market by the end
of next year.

In regard to purchasing a home the ongoing advice
remains the same. It is very likely to be cheaper to
finance your next home purchase sooner rather
than later. Nobody knows exactly how quickly rates
will rise from here on out, but the mounting
evidence is definitely suggesting that the market is
bracing for an uptick in borrowing expenses moving
forward. Just to translate this into real dollars, a 1%
increase in interest rate on a $300,000 mortgage
translates into $168 additional payment per month.
That’s over $2,000 in mortgage interest paid
annually!

If you’re in the market to buy a home, keep at it!
Rates are holding low for now, but change is in the
air!

MORTGAGE OUTLOOK FOR
Q4- UP, UP & AWAY!
By Tim Phillips, George Mason Mortgage
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Home of the Week! Check out this beauty in the heart of Deer Run!
Lasting only through the weekend, we were able to bring in 26
showings and multiple contracts to leave my seller's feeling
grateful for all the hard work put into getting it ready for the
market!

UNDER CONTRACT!!

Debbie D - Sept 7
Renay K - Sept 8

Melissa M - Sept 9
Lorrie Ann B - Sept 9

Dana H - Sept 13
Rachel B - Sept 16
Adam M - Sept 16
Jenna B - Sept 23

Jen T - Sept 24
Beth B - Sept 25
Jack L - Sept 25

Kristen C - Sept 29

 
 



 
 
 

When: Friday, 10/8 @ 6:00pm
Where: Brambly Park, 1708 Belleville St, Richmond, VA 23230

Who: YOU!!
 

Thank You to Our AMAZING SPONSORS Below!
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Fall Appreciation Event!

Y'all - it is TIME for you to RSVP! Come one, come all but
just COME. We need to give Brambly a rough headcount
for food purposes by FRIDAY, 10/1! If you have a greater

or equal to 52.7% chance that you may make an
appearance on Friday the 8th can you PLEASE RSVP as

soon as possible utilizing one of the following 2 ways:

Tammy Wilkerson
Staging

Travis Rinehart
Contractor/Painter

Tim Phillips
Mortgage Lender

Heath Gates
Closing Attorney

Scott Wharton
Inspector

VISIT
www.jennybrockrealty.com
& click on the "RSVP" button
on the home screen. Then

scroll down and enter
Name, Email, and Number
Attending and hit SUBMIT!

VISIT
the Jenny Brock Realty

Facebook page & find the
EVENT pinned to the top of
our posts and click "GOING"

http://www.jennybrockrealty.com/
http://www.jennybrockrealty.com/


It’s hard to believe that we’re already talking about
winterizing your home. But with Jack Frost just around
the corner, now is a great time to start.

Start with your HVAC system. First, winterize your air
conditioner unit and safeguard it against snow and ice.
You will want to remove twigs, grass clippings and
leaves along with any bugs, dirt or dust. You’ll also want
to cut the power supply to prevent it from turning on
during a warm winter day. Installing tubular foam or
rubber insulation around pipes can help prevent
freezing too. Covering the unit with a cover during the
winter adds another layer of protection.

Next, get your heating system ready for winter. If you
haven’t been changing HVAC filters as regularly as you
should, now is a good time to do that. If needed, have a
professional clean and inspect the heat exchanger too.
For older heating systems, you may need to test the
igniter switch or relight the pilot.

Beyond getting the HVAC system ready, you will want to
turn off and flush outdoor water faucets to prep for the
winter.

Here’s your complete October checklist:
- Winterize your air conditioning system
- Get heating system ready for winter
- Inspect and possibly change out HVAC filters
- Clean kitchen sink disposal
- Clean range hood filters
- Inspect your fire extinguisher(s)
- Test garage door auto-reverse feature
- Test your water heater’s pressure relief valve
- Turn off and flush outdoor water faucets

IT 'S TIME 2 WINTERIZE!IT'S TIME 2 WINTERIZE!
By Scott Wharton, House Masters
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Countervail (in concept & execution) is the
convergence of experiences (both artistic & physical)
which has culminated into a lifestyle apparel brand. 
Our roots run deep in the rural landscapes of Virginia
as well as (the often contradictory) punk & hardcore
scene that was so vibrant in the "RVA" in the early
'90s. 
We have spent our days "hunting horizons" from the
Appalachia to the Atlantic coast and these adventures
have left an indelible impression on who we are as
people and as a brand. 
We are hybrid by nature; in that we get stoked by
anything that reverberates positive vibes & feedback. 
We hold that the pursuit is the goal, that the journey
outweighs the destination, and we have always been
in pursuit.   
COUNTERVAIL isn't into the "influencer" game, we are
real people with a shared passion for adventure, self-
reliance & healthy living. All of our content is "from
the source", our photos and stories are an organic
representation of our lifestyle and the brand is an
extension of that. 
Yep, we sell T-shirts. Our apparel line is a graphic
illustration of vision combined with action (expression
over varied terrain). It's what moves & motivates us. 
We believe these core concepts will resonate with
those on the same path, and at the end of the day if
you pick up a shirt (or two) that's cool...The
Countervail Team

Go check out their web site at
https://countervailconcepts.com/ 

Behind the 'Vail
COUNTERVAIL; [ koun-ter-veyl ]

-To be of equal force against an opposing or

negative force or influence. 

-To avail.

SMALL BIZ
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" I T ' S  A B O U T  Y O U "

Have a topic you
want me to cover?
Send me an email
and I'll tackle it in
a future month!

Know of a small
business I should
spotlight? Email
me and let's set

up a phone call to
discuss! 

 

To All My Buyers in the House: 
Deposits matter. When we write a contract for you,
we will offer to put down money as an Earnest Money
Deposit (EMD) to show the seller that we are truly
serious about buying their home. If any of the
contingencies in the contract are not met and the
contract is terminated, this money is released back to
you. If all the contingencies are met and we make it
to the closing table, this money goes towards your
closing costs. If the contingencies of your contract
have been met and you decide to breach the contract,
this money is typically retained by the seller as
compensation for your breach. One thing many don't
know is that within the contract we specify how many
days the buyer has to turn in this deposit to
whomever is going to hold it (typically your closing
attorney).  Until the money is deposited, the seller
holds no right to the funds. As such, if we give
ourselves 5 days to deposit the EMD and you
experience buyer's remorse on day 4, prior to having
turned in your deposit, even though you may very
well be in breach of contract, the seller has no
grounds to keep your money as your money has not
technically been deposited and therefore no actual
"deposit" exists.  #themoreyouknow

To All My Sellers in the House:
The ole' AS-IS Addendum.  Okay, so let's talk for a hot
minute about selling your home "As-Is."  Appealing, eh? 
 Absolutely it is. That being said, one of the many
benefits of a savvy realtor on your side is
understanding the difference in a contract when a
buyer is offering to purchase your home truly AS-IS,
meaning, they are not even going to do an inspection
vs. they are buying your home AS-IS but they'd like an
inspection for informational purposes only vs. they are
buying your home AS-IS utilizing the AS-IS addendum
which means they'd like an inspection and as long as
they are satisfied with the results of that inspection,
they will proceed with the contract and not ask you to
repair any of the defects (OH, but by the way, if they
are NOT satisfied, they can walk away from the
contract and get their deposit back.).  For the majority
of this past year's market, I have seen more option A
contracts than I ever thought I'd see. No inspections at
all and that is like a seller's dream. What we don't know
won't hurt us (this statement is not true if you are a
buyer).  HOWEVER, as the market slows this is changing.
Find an agent that understands the difference of the
three AS-IS options and can walk you through the risks
and rewards of each. #themoreyouknow

It's About You!

Until next month, friends 

Have a birthday in
September?
Shoot me an

email & reference
this newsletter for

a latte on me!

bill
travers

 

 

jen
travers

 

 
bill@jennybrockrealty.com

+1 804 536 8032

jen@jennybrockrealty.com

+1 804 833 1951
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