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THE 'OFF-MARKET' HUNT IS ON

You may have seen me posting some pleas for homes lately on social media. It may seem like

desperation. You may not be wrong. I currently have 4 buyer clients under contract and I'm actively

writing contracts for more than double that. Last weekend alone I batted 1 for 5. I could cry for my

sweet clients just thinking about it. My buyer that did get under contract literally cried with happiness.

HEARTS ARE FRAGILE!! This should give you some insight into how this is going for my dear buyer

clients. In March 2021 I have made an enormous push to find some "off market" deals. You see, I am

certain there are home owners out there that have selling on the mind but are overwhelmed with the

process and the work to get their homes sold. I'm certain there are home owners that plan to sell this

summer and are just staying mum about it as it feels "too early" to list their home. I'm certain there are

homeowners that for the right price and the right terms and minimal money and effort would

consider selling even if it means renting just to take advantage of the market. I'm COMING FOR YOU,

said homeowners! I'm writing letters, I'm stalking expired listings, I'm posting on social media, I'm

actually entertaining the "make me move" on Zillow (insert realtor GASP!!) There is nothing I won't do

to find my buyers a home. So, did you just put yourself in one of those categories? WELL, CALL ME! I'm

not here to list your home - I'm here to make this a win/win. You save on brokerage fees. You save on

time, & effort to prepare and market your home. You save on inspection item repairs. You pick your

closing date and if a rent-back is needed, we will work to accommodate. I don't think I could make it

much easier for you. If you, or someone you know, has selling on the brain but doesn't want to go

through all the rig-a-marole of listing your home - CALL ME.  There's a great chance I have a buyer that

may be looking for what you have to offer!!

By Jenny Brock

BROCK N' ROLL
The best-selling Newsletter in Richmond since March 2021
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SPRING MAINTENANCE

Clean out gutters and downspouts.

Get your air conditioning system ready

for summer — consider servicing.

Turn on exterior faucets (if cold weather

has passed) and check for leaks.

Test garage door opener auto-reverse

feature (according to manufacturer

recommendations).

Check range hood fan operation and

filters.

Inspect the exterior of your home for any

damage.

Check foundation for drainage away from

the home.

Clean kitchen sink disposal.

Test smoke and CO alarm.

Spring is here! Time to see how well your

home fared over the winter. Check to make

sure your gutters and downspouts are clean

and ready for the wet weather that comes

with spring. While you’re out there, walk

around the exterior and note any repairs to

tackle.

This is also a good time to check your A/C.

Once summer comes, A/C service companies

get busy, so if you find a problem you may

have to wait a while before they can make it

to you. They might even charge a premium

for coming out — even for regular servicing.

Here’s your full April checklist:

By Scott Wharton, Home Inspector,
Housemasters

SMALL BIZ SPOTLIGHT

carpentry 

deck repair and stain

drywall

electrical

plumbing

flooring

washing

"Good help is hard to find." Sadly, an old saying I still

hear frequently! 

I'm Travis Rinehart and my primary business is interior

and exterior custom painting residential homes. I met

Jenny a little over 2 years ago and since then Jenny and I

have worked on dozens of homes together. Although

we've never discussed it, our work ethic is very similar. We

started with our friends becoming our clients and now

our clients becoming our friends. It's true our profession

is vastly different but people are the cornerstone of our

businesses. People are where a project begins and where

it finishes. We rely on you as much as you rely on us.

I love what I do. I've worked in home improvement for 15

years. I am hands on and work on every project I take. I

keep a small crew-no more than 1 or 2 guys. If it looks like

we are enjoying ourselves, you better believe we are. I've

worked on hundreds of homes with home inspectors,

banks, realtors, and of course home owners. So if it's as

small as a water stain on your ceiling, or maybe a new

color you've wanted for a room, or an entirely new look

outside from the street, let me hear your ideas and we

will put those projects in motion. 

Within our network we also do:

By T. Rinehart Painting Contractors
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Contact us at

Trinehart32@gmail.com or
by calling 

(804) 450-3339
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MORTGAGE OUTLOOK -    
 SPRING STYLE

Spring is just around the corner and already we find

the interest rate landscape shifting beneath our feet.

Key factors such as the countrywide vaccine

campaign exceeding expectations, the massive

stimulus package being passed and the economy

adding more jobs than anticipated are all playing a

role in influencing the real estate and mortgage

market. With interest rates on the rise we’ve already

seen economists scrambling to revise predictions for

the remainder of the year. In January, Freddie Mac

predicted rates to average around the 3% range for

2021 while now revisions are putting that number at

closer to 3.5%.

What this translates to for future homebuyers is that

we have now shifted to a rising interest rate market

which means that time is no longer working in your

favor. Putting off buying a home for another year will

very likely mean a higher cost in terms of financing.

With 30 year rates currently hovering around 3.25%

on average the cost of financing remains historically

to be extremely cheap – don’t miss out!

By Tim Phillips, George Mason Mortgage
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Buyers, read this
article above. VERY

IMPORTANT!

BIRTHDAY!!
Happy

 Becky H - 3/1
Amy P - 3/7

Chris S - 3/15
Kendall H - 3/15

Mike S - 3/18
Jenn R - 3/20

Justin V - 3/20
Jess B - 3/24

Carla R - 3/27
Steve M - 3/28
Mindy R - 3/31
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" I T ' S  A B O U T  Y O U "

Have a birthday in
March? Shoot me

an email &
reference this

newsletter for a
latte on me!

Have a topic you
want me to cover?
Send me an email
and I'll tackle it in
a future month!

Know of a small
business I should
spotlight? Email
me and let's set

up a phone call to
discuss! 

To All My Buyers in the House: 
BE READY.  To my buyers - here's a little story ALL

ABOUT how my life got flipped....wait, wrong story. 

 Y'all, but seriously.  Last weekend I did a first and

helped my sweet dear clients that had been striking

out - all while watching their dear baby bump grow

by the week - get under contract with a sight unseen

offer.  NO, I don't recommend you try this at home

without a professional, BUT, it was right and it

worked. There was a house that popped on the

market on Thursday and I sent it to them. They were

ready to throw in the towel and I said, "One more -

let's give it one more try!" So, we made our appt for

8:30 Saturday morning. Well, Friday morning I get a

message from the agent that they are reviewing

offers at 11:00 that morning and were not going to

hold them (refer to seller's market column for more

on this...). I called my clients and we talked about a

sign unseen offer. I had asked all the questions, we

looked closely at the location and pictures and all

the things and we decided to jump. The agent told

me that after one day of showings there were already

29 offers in. She was rushing me - I asked if I could

tell her terms on the phone and she could tell me

whether to write. We did. She said WRITE. We did.

The seller was moved. We won. We cried. We still

haven't seen the home but MAN, are we excited. BE

READY. The ONE may hit and I'll be here ready to

write!

To All My Sellers in the House:
Let's talk about strategy for reviewing offers. This

topic is brought up quite frequently in the private

"REALTORS ONLY" facebook group (sounds really

secretive, right?) Well, #protip - this is where I post a

lot of my plea deals and use the group to keep up

with a pulse on what other realtors are seeing in the

market. So, the TYPICAL strategy these days is to list a

home mid-week, start showings on a Friday and run

them through Sunday and then ask for all 6,584 offers

to be in by some time on Sunday evening to be

reviewed Monday morning. That's great and all but

what it does for buyers is makes them choose just

one house to write their offer on because everyone is

given the same timeline. This strategy doesn't allow

for writing multiple offers for a buyer that weekend. 

 The thing about a weekend is that it does allow

more flexibility for buyers to see the home because

well, it's a weekend. However, let's not forget that the

majority of people these days are working virtually

and our weekday calendars are much more flexible

than they used to be. By listing a home on a Monday

and running showings from Wednesday to Friday, this

strategy could draw even more offers, because buyers

then know if they don't get accepted, they still have

the weekend to write an offer on another home they

are interested in and don't have to choose between

the two. Smart, right?! I'm here for you, sellers!

It's About You!

Until next month, friends 
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